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Triple whammy Landlords have a lot of space to shift and empty rates to
pay. No wonder they go all out for any requirement. By Lisa Pilkington

BAG A BARGAIN

The retail market may still be in the
doldrums but, if retailers can access
the cash, they could well pickup a
warehouse in South Yorkshire at a
bargain-basement price.

A flurry of speculative building just
as the recession set in has left a raft
of large sheds looking for tenants.
And, as if the economic situation was
not bad enough, the introduction of
empty property rates has
compounded landlords’ misery.

In South Yorkshire, there are 15
warehouses of more than 100,000 sq
ft on the market, and their owners are
keen to get the empty space off their
hands. Andrew Gent, partner at niche
agency Gent Visick in Leeds, sums up
the situation: “Most owners are clearly
aware of market conditions and, in the
majority of cases, are prepared to offer
aggressively to interested parties.”

Dave Cato, associate director for
industrial agency at CB Richard Ellis
in Leeds, says empty rates have
helped occupiers to get a good deal.

“The packages on offer to
occupiers have put a lot of pressure
on landlords and their agents,” he
says. Those packages can include up
to three-and-a-half years rent-free on
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a 15-year lease, plus a capital
payment for a fit-out on top.

“These deals equate to savings of
up to 65% on deals being done two or
three years ago.” says Owen Holder,
partner at Knight Frank’s Leeds office.

Understandably, owners are
reluctant to broadcast their plight or

to reveal the full extent of deals done.

By far the biggest done for some
time was for the 1m sq ft supershed
that Marks & Spencer signed for
three years ago (see box). This year,
the largest was for 256,000 sq ft to
Vasanta Group at ProLogis’s
Wakefield Europort.

No surprise as CBRE acquires a specialist

Yorkshire's agents were not
surprised when news broke in
March about CB Richard Ellis’
takeover of specialist agent M3.

Lambert Smith Hampton's head of
industrial in Leeds, Rob Whatmuff,
says: “Talks had been ticking over
for quite some time, so the deal
wasn’'t wholly unexpected. In fact, it
was seen as a foregone conclusion.”

M3's 22 staff, in Sheffield,
Birmingham and London, are being
integrated into CBRE.

The acquisition makes sense,
with CBRE's industrial team now
being buoyed up by M3, while the
10-year old niche player will have
the support of a long-standing

global agent behind it.

While CBRE is seen as a strong
force in the market, Whatmuff says
that it did not have a big industrial
agency presence in Leeds. "M3
does have a large presence though,
especially in the South Yorkshire
big shed market,” he says. “This
deal gives CBRE the firepower it
needs inthatarea.”

Could the news herald the start of
more consolidation in the market?

“It depends ifthe priceis right,”
says Whatmuff. “The price was
right for M3 to sell. Its reliance
solely on agency would have
definitely had an impact on its
business during the credit crunch.”
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